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     Now that new governance structure changes and operating agree-
ments of J.B. Levert Land Co. LLC and Levert St. John LLC are being 
implemented, it may be time for shareholders/members of both compa-
nies to give some thought to how they could participate in the on-going 
process. 
     Well, one way they could take part — if they’re interested in being 
considered for a director’s seat or serious about serving on one of the 
revised boards of directors — would be to brush the dust off their re-
sumes and update and submit them to Pam Tapie, Levert company 
secretary, no later than April 1, 2018. 
     The two-month window between April and June 2018 should give 
nominating committee members adequate time to review all of the re-
sumes, especially those submitted by younger family members high-
lighting their education, general qualifications, and any business-
related experiences. 
     The structure changes and operating agreements are expected to go 
into  effect after the elections of the new directors of Land and St. John 
and the elections of members of the newly created family council. Im-
plementation is set to occur officially at the annual shareholders meet-
ings June 8-9, 2018 at the Grand Marriott Hotel in Point Clear, AL. 
     Andy Andolsek, Levert companies president, said greater emphasis 
and consideration will be given to the qualifications, education, and 
experiences of the candidates than in past years. He stressed that the 
candidates must be “willing and able to attend approximately six to 
eight regular board meetings each year to participate in discussions and 
decisions involving the companies’ diversified businesses,” particularly 
ever-expanding, complicated commercial real estate investments. 
      

     Members of the disbanded Governance Task Force Committee had 
been tasked by management to consider and recommend a new corpo-
rate structure that not only would ensure Land and St. John companies’ 
ability to grow stronger financially, but to preserve a tight family pres-
ence and at the same time guarantee that the companies would be guid-
ed and led by the best qualified members/directors well into the future. 
     Andy said that the changes, which were approved by shareholders at 
the June 2017 meetings in Lafayette, LA, should also provide for 
smaller and more involved boards of directors, thus, “affording a more 
modern and suitable  structure that should be beneficial as the Levert 
stockholders base continues to grow.” 
     A brief summary of the modifications leading to enactment of the 
governance changes/revisions include: 

• Creation  of the Levert Management Co., LLC (LMC) to handle 
and oversee daily operations of the Land and St. John companies. 

• Land and St. John boards will be downsized from the current nine 
directors, including the president and manager, to five directors, 
including the president and manager. 

• Eight directors, four each from the Land and St. John companies, 
and the president will serve on the LMC board. 

• Creation of a family council to perform various tasks assigned to it 
by the new boards of directors. 

• Total of 10 family members, four each elected by members of the 
Land and St. John companies and two members appointed by the 
president, will form the new family council. 

 

Changes to go into effect June 2018 

Guess it’s time for family members to dust off their resumes  

(Stock sale 
continued from page 1) 
 
offer to sell up to $5 million of Land Compa-
ny’s securities, the treasury sale went as ex-
pected, according to Andy Andolsek, Levert 
Companies president. 
     Fifty-four shareholders/members of rec-
ord participated in the offering. They had 
indicated in a January 2017 survey their in-
terest to acquire all or part of the proportion-
ate share of their units, or shares, of stock 
offered for sale. The sale was launched Sept. 
5, 2017 and terminated Oct. 5, 2017 except 
for 10 stockholders living in Utah, Arizona, 
Arkansas, and Wisconsin.  The sale was de-
layed for about 30 days from the date of state 
approval in order to comply with the states’ 
securities laws. Once those states were in 
compliance the members were given 30 days 
after receiving their so-called memorandum 
packets to decide whether to buy new units. 
       The dollar amount of the total 13,982 
units purchased by Land members was $1.46 
million, or four percent, of the total share-
holders equity, as of Jan. 31, 2017, at Land 
Company’s book value of $104.70 per share 
at the time of the offering. 

     It’s believed to have been the first such 
sale held by management in Land Compa-
ny’s nearly 100 years in operation. The com-
pany will celebrate it’s 100th birthday June 
30, 2019. 
     Now that all the agreements and proceeds 
have been collected, management and the 
current boards of directors (the two Levert 
companies share 50 percent ownership in 
many property holdings) are in the process of 
determining the best investment strategy and 
what to do with the new funds.  
     “Since the stock sale was initiated, I have 
researched a number of different investment 
strategies for the funds that were collected as 
a result of this process," Andy said.  
     “The results are expected to be presented 
to the Company’s board and/or executive 
committee for consideration at an upcoming 
meeting.” 
     He said one of the main reasons for the 
treasury offering was to raise funds to boost 
Land Company’s growth through new assets 
and resources. Andy stated in the October 
newsletter that, “We will consider the suc-
cess of this offering when deciding to offer 
additional units for sale in the future.” 
      

• Needless to say, Holly and Jack Swanson 
III of San Antonio, TX were on the go 
from May to November 2017, to wit: 
 Bus tour of Michigan with visit to 

the Henry Ford Museum in Dear-
born, tulip festival in Holland, and 
Grand Hotel on Mackinac Island 
(May). 

 Great Lakes cruise (June). 
 Mount Rainer, whale sightings, 

Chilhuly Gardens, and Whitbey Is-
land in Washington state (August). 

 Holland America cruise to New Eng-
land and Canada (October). 

     Jack III is a Stella family branch member. 

• Patrick Couch, Anna Beatrice family 
branch member, and Elizabeth Agar East 
were married on Nov. 4, 2017 outside Bear 
Island Farm, Elizabeth’s family farm lo-
cated in Scott, AR. The couple honey-
mooned in St. Lucia in the Caribbean. 
Lizzy and Patrick will make their home in 
Little Rock. Patrick was graduated from 
the University of Arkansas in industrial 
engineering and Lizzy was graduated from 
LSU with a communications degree. Lizzy 
is employed by the Nature Conservancy 
and Patrick is a regional service quality 
advisor for Oil States Energy Services.  

Family branch briefs 

Ira Harkey III, Editor 
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      The year 2017 will undoubtedly be chroni-
cled when one considers the long and prosperous 
100-year-plus history of the Levert Companies.  
Not only did the self-farming operations set a 
yield milestone (my thanks go out to Charlie and 
his team for a job VERY well done!!) assisting 
the Companies in putting together another suc-
cessful operating year and favorable dividend 
distribution, but a governance change was ap-
proved by the members during the 2017 annual 
meeting that provided for formation of Levert 
Management Company LLC (LMC) to make all 
decisions and take actions affecting day-to-day 
management of the Levert Companies (see relat-
ed story on page 4).  
     LMC will be comprised of a 10-member 
Family Council and one nine-member board, 
including the president, and will become active 
upon election of directors as part of the 2018 
annual meeting in June. Anyone interested in 
serving on the to-be-formed Family Council and 
as a member of the boards of directors should 
submit a brief resume’ to the Company secretary 
prior to April 1, 2018 to be considered by the 
Nominating Committee and included on the bal-
lot for presentation at the annual meeting. 
     In addition, a private placement memoran-
dum and related subscription agreement, provid-
ing for the sale of up to 47,755 units, or shares, 
of membership interests of J. B. Levert Land 
Company LLC, was released Sept. 5, 2017 with 
54 members participating and purchasing 13,982 
units that were previously acquired by the Com-
pany. These elements in addition to recent revi-
sions in the federal tax code should bode well for 
your Companies during the coming years. 
     Please mark your calendar for the annual 
shareholders meeting to be held at the Grand 
Hotel Marriott Resort, Point Clear, AL, Satur-
day, June 9, 2018. I look forward to seeing you 
all at this year’s meetings and family reunion!   

     There’s nothing quite like a company’s treas-
ury stock sale crowned with success! 
     Especially if the offering accomplished what 
it was intended to do — help to grow J.B. 
Levert Land Co. LLC through new kinds of 
investments, to provide it with additional work-
ing capital, and to enhance the long-term earn-
ings possibilities for all Levert shareholders and 

members. And to add bulk and diversity, if you 
will, to Land Company’s financial wherewithal. 
     Based on the subscription agreements and 
accompanying proceeds collected at the Levert 
office from Land members, who took part in the  

 
(Stock sale 

continued on page 4)     

Nothing sweeter when a stock sale pays off! 

Angele and Jack Swanson, Jr. are getting ready to watch the Rex Mardi Gras parade roll 
by with their daughter Peggy, nine, and Jack III, six, at the intersection of Third Street and 
St. Charles Avenue in the New Orleans Garden District circa mid-1940s. The family often 
visited the Levert Third Street house during Carnival season. (See “Keeping history in good 
repair” profile on page 3.) 

Picture from the past 

Sale went as expected 

My thanks go out to 
Charlie and his team for 
job WELL done — Andy 



 

Owner perseverance leads to successful Ridgeland Properties development 
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    Down on the farm 

Several critical factors contributed to outstanding 2017 crop yield 

Real estate happenings  

Combined occupancy rate ‘actually flirted’ with 97.5 percent until . . .  
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      As development operations on Davis Plan-
tation were winding down, a large parcel of 
land in St. Charles Parish known as the “Talbot 
Tract” was put up for auction.  It consisted of 
approximately 4,600 acres of primarily cypress 
swamplands along with some scattered ridge-
land parcels. The “Talbot” acreage adjoined 
Levert’s Davis Plantation and also touched on 
lands owned by a close neighbor, the Rathborne 
Companies of Harvey, LA.  Levert, Rathborne, 
and a couple of individual investors came to-
gether to form a new company, Ridgeland Prop-
erties LLC, with Levert maintaining the major 
interest. The new entity submitted a successful 
bid and was granted ownership on Sept. 28, 
1995. 
      Immediately after acquiring  the property, 
Ridgeland Properties owners/investors put to-
gether a development plan for the high-land 
parcels. One noticeable restraint to further resi-
dential  development in St. Charles Parish was a 
lack of adequate grocery and retail facilities. 
Fortunately, the “Talbot” property included a 
14-acre parcel with extensive frontage on U.S. 

Hwy 90, a major traffic artery. That parcel was 
marketed to a list of grocery and retail prospects 
with a common answer:  “No interest due to 
insufficient residential populations.” A resub-
mission was made to Walmart emphasizing the 
parish’s recent accelerating growth rate and 
plans for immediate additional expansions.  The 
resubmission was successful and Walmart 
chose to purchase the site. 
     Walmart’s decision turned out to be a golden 
moment for Ridgeland.  Not only did the giant 
retailer pay more for the 14-acre site than 
Ridgeland paid for the entire 4,600 acres, but 
their announced plans caused an explosion in 
demand for neighboring commercial and resi-
dential lots.  When all was said and done Ridge-
land had sold over 180 residential lots and a 
number of commercial sites. 
     Ridgeland’s development activities extended 
from 1996 to 2016.  What remains in that Com-
pany today in the Talbot Tract are a handful of 
potentially developable acres  and approximate-
ly 4,500 acres of swamplands  along  with  their 
 

underlying mineral rights, which were trans-
ferred to the Company’s owners. 
     Thanks go out to Wiltz Duplantis, retired 
long-time Levert employee for his efforts in  
Ridgeland’s earliest days, and to Jimmy Hoop-
er, a St. Charles resident hired to assist with the 
development of Davis, Ridgeland, and Ashton 
Plantation. 
     Although not in St. Charles Parish, which is 
this article’s main focus, it is interesting to note 
that shortly after purchasing the Talbot Tract, 
the Ridgeland Company negotiated the pur-
chase of another 1,700 acres of marshlands in 
Plaquemines Parish from the same owners. That 
acquisition also proved golden as it has returned 
many times its purchase price from oil leases 
and multiple other sources. 
     In our July newsletter we will look at the 

Company’s most recent development in St. 

Charles Parish,  Ashton Plantation Estates. 

 

Robert Becker, 

Director emeritus 

     With some 31, or 13 percent. of the 242 leas-
es that were in place as of  Jan. 1, 2017 having 
expiration dates at some point during the past 
year, I am happy to report that the combined 
occupancy rate of your Companies, which stood 
near 94 percent at the beginning of the year, 
improved to about 96 percent as of Dec. 31, 
2017, according to Pam Tapie, vice president, 
real estate operations.  
     The improved occupancy rate can be attribut-
ed to a majority of the expiring leases being ei-
ther extended or re-tenanted in addition to a 
number of longstanding vacant properties being  
leased, sold, or redeveloped during 2017. The 
occupancy rate was “actually flirting” with ex-
ceeding 97.5 percent at year’s end until a 19,900 
square-foot vacancy surfaced in the fourth quar-
ter of 2017, Pam said. Despite the improvement 

noted in the occupancy rate, forecasted Jan. 31, 
2018 operating income by the Real Estate Rental 
Department is anticipated to mirror the past 
year’s results, finishing near the $6 million 
mark. The disparity that ensued involving the 
absence of improvement in projected income 
and the two percent improvement in the occu-

pancy rate is attributed to a number of vacancies 
being filled late in 2017, Pam said. 
      During 2017, two new properties were ac-
quired and three others were or still are in the 
process of being redeveloped.  The purchase of 
an office warehouse in Westlake, LA (see photo) 
took place in mid-December of 2017 in the 
hopes of taking advantage of leasing demand 
that is now being driven by a number of multi-
billion-dollar plant expansions presently taking 
place in that region. 
      The acquisitions made during 2017 bring the 
total inventory of improved properties managed 
by the Real Estate Rental Department to 65, 
comprising over 1.23 million square feet of 
leased area.  

     As pointed out in the October newsletter, 
2017 planting was prolonged by the wet condi-
tions experienced during August with comple-
tion of the 1,160-acre planting finally coming to 
an end September 23 and the startup of the mill 
on September 20, according to Charlie Levert, 
vice president, agricultural operations.     
     Despite the very wet August, this year’s har-
vest began under mostly dry conditions, which 
allowed the Company to save the crop on the 
lower elevated and poorly drained lands before 
significant rains began to affect the crop, Charlie 
said. 
     But the early dry conditions did for the sec-
ond consecutive year cause stress to some of the 

late planted 2017 sugarcane. That being said, a 
dry 2016 harvest saved our fields from ruts, thus, 
reducing the effect from any associated damage 
to the stubble cane.  
     In addition, the subsequent mild winter didn’t 
cause any damage but provided just enough cold 
to minimize rust and cane fly populations with 
very favorable summer growing conditions then 
being experienced, which among other things 
provided for a low sugarcane borer population. 
These factors all contributed to an outstanding 
2017 crop yield that marked the highest yield 
ever produced by Levert-St. John Farms in its 
100-plus years of existence.   

     A total of 3,195 acres were harvested in 2017, 
producing just under 110,000 total tons of cane 
which attributed to a yield of 8,403 pounds of 
sugar per acre, said Charlie. He said the pro-
longed effect of both flooding and drought con-
ditions on the 2017 and 2018 plant cane crops is 
currently unknown.  
     “We are hopeful that these factors in addition 
to the cold temperatures currently being experi-
enced will not have an adverse effect on the 
2018 crop yield and that spring and summer 
growing conditions similar to those experienced 
this year will persist during 2018 providing for a 
similar fate,” Charlie added.  

3571 Nabours Rd., Westlake, Louisiana  

     Had it not been for Virginia 
(Gore) Friedrichs, a granddaughter of 
Company founder Jean Baptiste 
Levert, there’s a distinct possibility 
that Angele (Brierre) Swanson, 
granddaughter of Jean Baptiste by 
marriage, would not have been joined 
in wedlock or become part of the 
Levert family. 
    On most days Virginia and Angele 
rode home together from school to 
the sharp rat-a-tat-tat sounds of a 
swaying St. Charles Avenue street-
car. Angele had befriended Virginia 
while they attended the Academy of 
the Sacred Heart school in Uptown 
New Orleans — they would become 
lifelong friends. 
     As a teenager, Angele’s Mom and 
Dad, the Paul Brierres of New Orle-
ans, often rented a summer cottage in 
the old part of Covington, LA. 
Wouldn't you know it, Jack Swanson, 
Jr., a grandson of Jean Baptiste, also 
spent many summers in Covington 
usually visiting Stephanie Larue 
(Aunt Steph), the older sister of his 

mother Stella Swanson (Aunt Stella), 
both daughters of JB. 
     As the story goes, Angele, Virgin-
ia, and Elizabeth (Levert) Martin, 
another granddaughter of the Levert 
family patriarch, visited Aunt Steph 
at “While Away,” Steph’s cozy cot-
tage tucked away in the piney woods, 
in the early 1930s. It wasn't long be-
fore Jack, Jr. and two of his cousins 
Frank Kearny, Jr. and James Levert, 
also grandsons of JB, came acalling 
to “check out the chicks,” as it were. 
     Fortunately for the guys, especial-
ly Jack, it rained buckets that day. 
When the cousins decided to leave 
“While Away” they couldn't because 
the rains had turned the country dirt 
roads into mush, making them im-
passable. The guys were forced to 
spend the night at Aunt Steph’s. 
     Meanwhile, Virginia had felt that 
it was about time that Angele and 
Jack, Jr. “should meet and get togeth-
er.” She had something up her blouse 
sleeve. Well, they did meet and the 
fortuitous meeting proved to be the 
beginning of a wonderful friendship 
and lasting relationship! They were 
married five years later, in April 
1936, at St. Stephens Catholic 
Church in Uptown New Orleans. 
     “We had to delay getting mar-
ried,” Angele explained later. “It was 
during the Depression and money 
was scarce for young couples then.” 
     Angele was born 103 years ago 
April 1914 in New Orleans, the 
youngest of 12 children. [She will 
turn 104 this April 2018.] Even at her 
advanced age the sprightly, independ-
ent Angele still is referred to as “the 
baby of the Brierre family.” Jack is 
the only son of Stella Levert and  
Jack Swanson, Sr., a native of Eng-
land [the couple also had a daughter, 
the late Mary Bell Mayer]. In time,  
the couple became parents of two 
children, Peggy, now 80 years old, 
and Jack III, 78. 
     After World War II began, Jack, 
Jr. joined the U.S. Navy and was 
shipped overseas to the Pacific rim.  
During the war Angele rented their 
new home located in Metairie — 
known then as the “boon docks” of 
residential sections of the New Orle-
ans area. She and her children moved  
in with her parents on Prytania Street 
in the Garden District to await war’s 
end. 
     Biding her time, Angele began to 
play bridge with friends who also had 
husbands fighting overseas in the 
war. And, boy, did she ever take to 
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Keeping history in good repair 

This is another in a se-
ries of profiles of  de-
scendants by marriage 
or otherwise of Levert 
Companies founder Jean 
Baptiste Levert. 

Trustworthy Angele ‘the only one her bridge partners let keep score’ 

Angele Brierre of  New Orleans’ 
social set circa 1930s 

the card game! So much so that it 
would become her passion and 
consummate hobby for the rest of 
her days. 
     Jack returned home after the 
war and went to work for a major 
airline in Corpus Christi, TX, 
where another hobby surfaced: 
square dancing. But they had to 
give up the weekly ritual when 
their third child, daughter Bunnie, 
was born in the 1950s.  
     After working for Westinghouse 
Co. in Houston for about six years, 
Jack caught the “retirement bug” 
and the couple returned to Louisi-
ana in 1962. They settled in Cov-
ington, which incidentally was 
where everything important to 
them  had happened — including 
where they met, where they retired, 
and where they lived during their 
long retirement. 
     But before the couple was put 
out to pasture, Jack had decided to 
embark on a new career: photog-
raphy. For he could never sit still 
for long in retirement. He snapped 
pictures of everything  he  saw  and  
 

of everywhere they traveled —  in 
Europe, in the States, especially in 
Vermont where their daughter Peg-
gy lived.  
     One of the highlights of his 
excessive “second career?” Jack’s 
photograph of England’s Dover 
Cliffs was an international prize 
winner and was featured in the 
British Tourist Authority's In Brit-
ain magazine. Angele and Jack 
were treated to an all-expense-paid 
trip to England to accept Jack’s 
prize. 
     Now, remember when Angele 
became an avid bridge player some 
60 years earlier during the war? 
Well, she continued to play as of-
ten as possible, until she celebrated 
her 100th birthday, with other resi-
dents of the retirement community 
home in Covington where she’s 
lived now for the past 19 years. 
     And know what? One of her 
former bridge partners at the retire-
ment home was overheard saying 
that, “Angele was the only partner 
they trusted to keep score . . .”  

Angele and Jack on their way to England in 1982 to receive the 
award for his winning photograph of the Dover Cliffs 


