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Shrubs, plants give St. John House fresh look 

     Jan. 31, 2016 marked the end of another 
fiscal year  and with its passing your Compa-
nies have put together another successful per-
formance!  
      The total dividend distribution level was a 
product of the combined earnings performance 
exhibited by your Companies 2015 operations, 
the highest level of distributions ever recorded 
(see color bar chart)! 
     As a result of a decline in the inventory of 
residential lots and the anticipated reduction in 
income from one-time sources, budgeted 2016 
earnings expectations are not up to the level 
experienced during the past two years; this will 
likely lead to a fall-off in dividend distributions 
next year. With that said and as we look for-
ward to the new year, I’d like to thank  my staff  
for a “job well done” during the past year, and 
at the same time challenge my employees to 

continue to operate as efficiently and effec-
tively as possible to help us surpass budget. 
     As I touched on in my report during last 
year’s annual meeting in Thibodaux,  the 
boards of directors recently approved entering 
into a consultation agreement to investigate the 
necessity of a possible corporate governance 

advancement as a result of the growth and evo-
lution experienced by the Companies since the 
establishment of the current operating strategy, 
which is 1890s-based.  This process will not be 
taken lightly nor rushed into and should any-
thing transpire, the results will be reported and 
brought before the shareholders at a future 
meeting for discussion, approval, and/or imple-
mentation. 

Andy Andolsek, 
President 

     The Perino family of New 
Orleans set out to modify the 
natural scenery, to improve 
the appearance of the land  
around St. John Plantation 
House by planting a variety 
of shrubs, plants, and trees 
and altering the contours of 
the ground in the process. 
And, boy did they succeed! 
     Owners of Perino’s Gar-
den  Center in Metairie, LA,   

Elisabeth, her husband Peter, 
and their daughter Madeleine 
designed and developed the 
plan in Spring, 2015, in part 
because the boxwood hedges 
and shrubs along the circle 
driveway and around the 
house were overgrown and 
have been neglected for many 
years. Beginning last August 
new soil was unloaded and 
tilled into the beds, the crew 

planted new boxwood and 
white camellia sasanquas at 
the top of the driveway near 
the front of the house and 
shrub roses and pringles 
dwarf yews at the bottom of 
the driveway near the high-
way entrance to the house. A 
hedge of  LeAnn cleyera and 
boxwood was planted next to 
the front gallery, with ligus-
trum trees flanking either end 
of the gallery. White bud and 
banana shrubs were planted 
on both sides of the house. A 
low-volume irrigation system 
was installed to keep all the 
shrubs and plants watered 
regularly. 
     Meantime, St. John House 
committee has replaced the 
large television set in the 
drawing room. It plans to re-
roof the entire house in 2016. 
 

All photographs  
by Charlie Levert 
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     Three commercial properties were pur-
chased during 2015, one by J.B. Levert Land 
Co. LLC, one by Levert-St. John LLC, and the 
third property was acquired by an entity jointly 
owned by the two Levert Companies. 
     According to Pam Tapie, vice president, real 
estate operations, the joint purchase was a 
50,000 square-foot shopping center located in 
Brookhaven, MS near Interstate 55 (see photos 
accompanying this article).  The center was 
acquired Nov. 30, 2015 by Brookway View 
LLC, which now is 50 percent owned each by 
the Land and St. John companies. Levert also 
purchased a multi-tenant retail center in Thibo-
daux, LA and a Dollar General store in Bald-
win, LA. 
     “The Brookhaven center is 100 percent oc-
cupied with 13 tenants leasing the facilities, 
including Hibbett Sports, PetSense, and GNC,” 
said Pam. She said the 2015 acquisitions bring 
the total inventory of improved properties to 62 

comprising more than a million square feet of 
leased area. The properties are managed in-
house by the Real Estate Rental Department. 
     Pam said the joint occupancy rate of the 
Levert Companies was 96 percent at the begin-
ning of 2015, but fell to 94 percent at the end of 
the year, adding: “Although additional vacan-
cies are anticipated to occur during 2016, be-
cause of lease expirations and tenants deciding 
not to renew, we’re working very hard to fill 

the expected vacancies as well as the existing 
ones,” she said. 
     In other developments, despite the fall in oil 
prices and its negative effects on some of 
Levert’s operating areas, Pam said economic 
conditions as a whole remained favorable dur-
ing the past year and more of the same is ex-
pected in 2016. 

 

LEVERT COMPANIES VOLUME 7 ,  ISSUE 1 PAGE 2 

      The 2015 harvest began Oct. 5, 2015 and 
ended Jan. 5, 2016. 
     This year’s harvest occurred under rainy 
conditions and was one of the wettest ever ex-
perienced in contrast to last year’s harvest, 
which was one of the driest grinding seasons in 
recent memory, according to Charlie Levert, 
vice president, agriculture operations.  
     Charlie explained that the wet 2015 spring 
delayed fertilizer and herbicide applications and 
evolved into drought conditions during the sum-
mer and early fall , both having an adverse ef-
fect on the growing season and 2015 yield. 
      

     The 2,928 acres harvested in 2015 produced 
88,734 tons of sugarcane and attributed to a 
yield of 6,525 pounds of sugar per acre, exceed-
ing budget but “well below” last year’s bumper 
crop, said Charlie. He added: “Preliminary esti-
mates indicate the farm will generate a profit 
from its 2015 operations extending its consecu-
tive string of positive yearly earnings to 10.” 
     In another development, the sugarcane coop-
erative is expected to spend about $4.4 million 
in 2016 to replace and install a new mill and 
upgrade some boilers at the St. John sugar fac-
tory, according to Boo Levert, retired agricul-
ture operations vice president.  

Real estate happenings 

Busy in 2015, Companies buy large Mississippi shopping center 

Down on the farm 
One of wettest harvests ever; sugar mill repairs underway 

939 Brookway Blvd., Brookhaven, MS 937 Brookway Blvd., Brookhaven, MS 

     In one form or another, Levert Companies 
have been in business for well over 100 years. 
Throughout most of that time their principal 
revenue source has been sugarcane farming on 
their properties in south Louisiana. But this 
raises an interesting question, i.e., what role 
should tradition play in operation of a modern 
company. This question was brought to mind at 
the recent January board meetings when com-
puter charts clearly showed that commercial real 
estate rentals, not sugarcane farming, were the 
primary income source. This is the case even 
with St. John Company, which continues to 
conduct its own farming operations. 
     Farming operations by Levert Land Com-
pany on its properties in the Thibodaux area 
were discontinued years ago when real estate 
development of that company’s lands offered a 
higher and better use for the properties. St. John 

Company, meanwhile, continued to farm its 
available acreage since sugar growing is the best 
available use for its lands.  A portion of the 
earnings from those lands continues to be rein-
vested  in commercial real estate — those new 
investments contribute more revenue than tradi-
tional farming. Since commercial real estate 
rentals have outstripped farming results, the next 
logical question is, why not sell the farm lands 
and invest the proceeds in assets with more 
earning power? Is it tradition that persuades St. 
John Company to retain its lands and the farm-
ing operations that go along with that owner-
ship? 
     St. John board directors have always an-
swered that question negatively because cane 
farming, although profitable in and of itself, is 
only one element of the lands’ profitability. 
Additional income is generated by mineral 

leases, right-of-way sales, and other land-use 
fees. Oil and gas royalty income — meager 
lately — bypasses the company and goes di-
rectly to the owners, thereby, avoiding double 
taxation. 
     We have been following with much interest 
the ultra-deep Freeport-McMoran well in the  
Atchafayala Basin. It was a geologic success, as 
previously reported, and currently is producing 
great quantities of natural gas for its operators 
and landowners participating in the unit. This 
doesn’t affect Levert acreage directly but it does 
prove the potential for similar deep deposits 
underlying company properties.  
     Is it tradition that dictates continuation of 
sugarcane farming on St. John lands? No . . . it’s 
just good business! 

     Robert Becker, 
Director emeritus 

The farming tradition . . . it’s just good business! 

Calling all family members! 

     The time has come for family mem-
bers to mark their calendars and begin 
planning for the 2016 annual sharehold-
ers meeting and family reunion. 
     The annual meeting is scheduled for 
June 11, 2016, at the Sandestin Golf and 
Beach Resort in Sandestin, FL.  
     Due to the high demand for rooms, 
please make your reservations no later 
than May 11, 2016. 
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Director profile 

The story of it’s beginnings 
goes something like this: 

In summer about the mid- 
1930s, the owner of then 60 year-
old Jockey International Inc., 
maker, distributor, and retailer of 
underwear and who knows what 
else for men, women, boys, and 
girls, traveled to France on vaca-
tion. He spotted a man strolling on 
the beach — French Riviera? —
wearing a bikini-style swimsuit . . 
. the idea for the first abbreviated 
shorts, or briefs, suddenly came to 
him. Later, that sighting inspired 
the creation of the one and only 
Jockey brief!  

Now, was the man the owner 
noticed on the beach decked out in 
long underwear, representative of 
the 1890s Victorian Age, or a 
revealing, snugly-fitting Speedo, 
which has become synonymous 
today with Olympic and racing 
bathing suits? [Believe it or not, 
Speedo has been a leader in swim 
wear innovation since 1914, offer-
ing suits of every description to 
every level of swimmer whether 
training for major events or trying 
to improve home pool workouts.] 

 And whatever the case, the 
sighting soon gave rise to the de-
sign by a company engineer and  
the introduction of the first men’s 
brief circa early 1930s. 

So claimed John “Jack” 
Swanson, III, of San Antonio, TX, 
long-time board director of J.B. 
Levert Land Co. LLC and Levert 
Companies treasurer. Jack was 
placed on the Land board in 1975 
by his father, Jack Swanson, Jr., 
and he became treasurer after his 
father’s death in 1988.  

A 30-year veteran of the 
“sales wars” peddling and supply-
ing everything from t-shirts, boxer 
briefs, and pajamas to undergar-
ments, intimate wear, and bikinis 
for men, women, and kids, Jack 
became so good plying his trade 
while driving some 50,000 total 
miles in a company car in five 

states — New Mexico, Colorado, 
Kansas, Oklahoma, and Texas — 
that he was elected  to Jockey’s 
Hall of Fame after his retirement 
in 2006. 

“Look up my name and pic-
ture in the hall next time you're in 
Kenosha,” Swanson told this 
writer. 

According to some other 
sources, Jockey’s original name 
was Coopers, Inc. It began as a 
hosiery business in 1876, founded 
by a guy named Samuel Cooper in 
Michigan after he discovered that 
lumberjacks were suffering from 
poorly made socks. In time, he 
started making and selling supe-
rior wool socks to them. 

In late 1890 the company 
moved in a new direction — 
men’s underwear — and the rest, 
as they say, is history. The family-
owned corporation, based in 
Kenosha, Wisconsin, is recog-
nized and active in some 120 
countries. 

Jack, III, was born in New 
Orleans Sept. 2, 1940, and at-
tended Metairie Park Country Day 
School. In 1947, after World War 
II, he and his family moved to 
Corpus Christi, TX. “I became a 
Texan,” Jack likes to tell his fam-
ily and friends.  

In 1957, the Swanson family 
moved to Houston where Jack 
was graduated from high school. 
While in high school Jack remem-
bered spending many summers at 

the old Biloxi House, Biloxi, MS 
(see related pictures from the past 
on page 4 of this issue) and visit-
ing his grandparents at the Third 
Street house in the Garden District 
in New Orleans, where most of 
founder Jean Baptiste Levert’s 
children were born and raised. 

After high school graduation 
he spent two years in the U.S. 
Navy before entering the Univer-
sity of Houston; he worked for 
J.C. Penney Co. while in college. 
He began his Hall of Fame career 
with Jockey International about 
1976. 

Jack has a son, John Swan-
son, IV, and a grandson, John 
Swanson, V. His son is a nurse in 
Longview, TX. He also has two 
stepchildren, Bryant Eldridge, 
who works for Marriott Corpora-
tion, and Lori Osborn, a teacher in 
Taylor, TX, and one step-
grandson, Owen Osborn. 

Jack was married for 33 years 
to the late Shari Swanson. He and 
his current wife, Holly, also of 
San Antonio, were married in 
2014, and they enjoy traveling. 
Jack’s hobbies since retirement: 
golf, fishing, cooking, and attend-
ing as many Broadway musicals 
as possible. 

And that’s the “brief” profile 
of Levert Companies long-time 
board director and treasurer, John 
Swanson, III — no pun intended.  

  

Editor’s note:  
Plans are to publish the newsletter quarterly. Your support 

and participation are necessary and encouraged to make this 
publication a success. Please call or e-mail any current or future 
family news and events (graduations, weddings, travels, etc.) to me 
at (228) 872-1324 (land), (228) 238-9261 (cell) or at 
harkeyi@bellsouth.net for inclusion in our next newsletter.  

Masthead art, design courtesy of Katrina Kirkpatrick, 
Sugarmoon Studio’s, Reno, NV, and former graduate/recipient 
of the highest achievement award from The Art Institute, Fort 
Lauderdale, FL.  

LaKeia Harris is Lease Administrator/Executive Assistant 
and Levert Newsletter Editorial Assistant. 

Ira Harkey, III, Editor  

This is another in the series 
of profiles of board directors 
of the Levert Companies 
founded by Jean Baptiste 
Levert. 

New college 
in St. Martinville 
nears completion 
 
     Similar to phoenix, the 
mythical bird that rises from the 
ashes to live many more years, 
South Louisiana Community 
College is coming to life, rising 
from the land that was donated 
by the Levert family.  
     The $9.2 million, 37,000 
square-foot facility is scheduled 
to be completed in late June 
2016. The college campus, be-
ing constructed along Highway 
31 near St. Martinville's old 
Martin Mills Fruit of the Loom 
plant, is expected to be ready in 
time for students to register for 
fall classes. The new campus 
will replace the old one located 
on Martin Luther King Drive.  
     One reason for the donation 
of the nine acres of land by 
Levert-St. John LLC was to 
keep the school within St. Mar-
tinville city limits. City officials 
said they felt that the location 
would help attract students from 
Breaux Bridge, Catahoula, and 
other towns in St. Martin Parish. 
Furthermore, St. Martinville 
Mayor Thomas Nelson and 
other city leaders said the cam-
pus location already has at-
tracted considerable interest 
from potential businesses and 
vendors to the area.  
      According to a newspaper 
article in The New Iberian, New 
Iberia, LA, the mayor said he 
believes the location will draw 
more people to the city to spend 
their money as well as being 
beneficial and profitable for 
restaurants, groceries, and other 
businesses. 
      The community college is 
expected to offer a wide variety 
of job-related courses, ranging 
from automotive repair and 
welding to practical nursing.   
     Construction of the state-of 
the-art facility began in Novem-
ber  2015. 

This is the ‘brief’ story of Jockey International’s Hall of Fame salesman 



 
Summertime 

at Biloxi House 
 

In these photographs in 1906 
and circa 1920, it looks like six 
of Company Founder Jean 
Baptiste Levert’s grandchil-
dren are ready to walk out to 
the double-deck pier, in the 
distance, in front of Biloxi 
House in Biloxi, MS. Grand-
children are Edward Levert, 
Sr., Mary Bell Swanson, and 
Frank Kearny, Jr. (left to 
right, front row); and Beatrice 
Kearny, Frank’s sister, Law-
rence “Didi” Levert, Jr., and 
Virginia Gore (left to right, 
back row). Elderly lady rock-
ing on porch at left probably 
is Ella Levert Gore, Jean Bap-
tiste’s youngest daughter and 
Virginia's mother. The house, 
Levert family’s vacation 
mecca for more than 70 years, 
was purchased by Jean Bap-
tiste in 1898 and destroyed in 
1969 by Hurricane Camille. 
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Pictures from the past and the old Biloxi House . . . 

— Family   
branch  
brief — 

 
     Albert Levert Lamar, 
retired director of the J.B. 
Levert Land and Levert-St. John 
company boards and Levert 
executive committee member 
for many years, passed peace-
fully on Oct. 15, 2015, in New 
Orleans after a lengthy illness. 
He was 83.  
     Born in New Orleans, Albert 
was the former owner and op-
erator of Lamar  Outdoor Ad-
vertising Company in Jackson, 
MS, one of the largest outdoor 
advertising firms in the country, 
with roadside billboards located 
today in more than 40 states in 
the U.S., Canada, and Puerto 
Rico.  
     The company was founded 
by his grandfather, Charles 
Lamar, Sr. in Pensacola, FL in 
the early 1900s.  
      Part entrepreneur, Albert 
expanded the Lamar operations 
to the Mississippi Gulf Coast in 
the 1970s. In 1978 he entered 
the fledgling cable television 
business in Mississippi, later 
adding other markets in Florida 
and Georgia. Eventually he sold 
his advertising interests and 
retired.  
     Albert served in many civic 
capacities. He was a member of 
the New Orleans Boston Club, 
New Orleans Country Club, and 
the Rex Carnival organization. 
     Member of the Albert family 
branch, Albert was an avid 
sailor, fly fisherman, golfer, and 
traveler. He is survived by his 
wife, Eugenia, four children, 
three stepchildren, 14 grandchil-
dren as well as four step-
grandchildren and four great-
grandchildren. 
 

 


